
The value of your home will ultimately be determined by the real estate market. As prospective buyers research 
properties, they will quickly gain a perspective of the relative value of different properties and an awareness of the 
competitive factors of the market. The following key factors can affect the ultimate selling price of your home...


• Location is the single most important factor in determining the value 

  change the perceived value of your property. 


• The value of your home is greatly based on the hard facts about your 

  home, such as lot size, living space, the number of bedrooms and   
  baths, the total number of rooms, and other features. 


• The condition of the property affects the price and speed of the sale. 

  As prospective buyers often make purchases based on emotion,
  optimizing the physical appearance of your home will maximize the 


• Prospective buyers compare your property against competing properties that have similar features.

  Buyers will perceive value based upon similar local properties that are available on the market or that have   
  been recently sold.


• Property values are affected by the current real estate market. When properties are selling quickly, there is   


• Pricing your home competitively from the beginning is an important factor in determining the length of time it   

  considered by a prospective buyer. 


• The amount of positive exposure that your property receives can potentially affect the demand for your home.    

  In ideal circumstances, multiple buyers will compete for your home. 


•


•

  receive from the sale of your home.


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